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HOMES FOR INDUSTRY ACROSS CANADA 


Quality premises, architecturally de- LEASE Over 90% of our business is conducted 










signed, engineered and speedily erected through the good services of the 


‘ or 
for clients. 


Write for our illustrated brochure: SALE 


TORONTO 


INDUSTRIAL LEASEHOLDS 


AN AFFILIATE OF WEBB & KNAPP (CANADA) LTD. (1957) LTD. 
Head Office Toronto, 12 Sheppard St. e 1018 The Burrard Bldg., 1030 West Georgia St., Vancouver, B.C. 


nation’s real estate brokers. 


















CAREB 
STATIONERY SERVICE 


Stocks of the undermentioned pamphlets, cuts, 
etc., are kept at the CAREB office for the conveni- 
ence of realtor members of the association. For Great names in business do not ‘just 
example, the pamphlets on home-buying and selling 
can be distributed to prospects: they have room on 
the back for your name and address. products and services constantly pre- 


sented to the ever changing markets. 


Repetition 
Is Reputation 


grow’’. They are built with better 


Use of the CAREB cut on your letterhead will let 


people know that you're a CAREB member, as will 
use of the CAREB decal on your window or car. 


Establishing a reputation while selling to 


Canada’s largest real estate market, is 
PAMPHLETS 

Helpful Hints for Home Buyers .. $2.00 per hundred 
Helpful Hints for Home Sellers .. $2.00 per hundred 


Helpful Hints on Using the The Daily Star. 
Co-Operative Listing Service $3.00 per hundred 


the twofold accomplishment of the 


Realtors who advertise every day in 


Construction Pointers . ; 10c. each 


CUTS, DECALS, PINS 
CAREB Realtor cuts for Letterheads $3.50 each 


CAREB Realtor window decals size 8" x 6" 50c. h 
CAREB Realtor lapel pins | eee ae seen TORONTO DAILY STAR 








The Canadian Realtor is the 
official organ of real estate in 
Canada. It is published monthly 
for the Canadian Association of 
Real Estate Boards. 
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What the future holds for 
Uprooted Seaway Communities 


With the relocation of the last of 525 homes shifted by 
the Ontario Hydro with giant housemoving machines 
capable of lifting 200 tons, and the official opening of 
shopping centres in four new communities, the tremen- 
dous rehabilitation program associated with the St. Law- 
rence Power Project drew to a close in the early months 
of the year. 

This program had been carried out in a 20,000-acre 
area which will be affected by flooding later this year to 
provide the required headpond for the power project. 
Within that area were seven communities and part of an 
eighth in which some 6,500 persons resided. 

In carrying out this program — one of the most unusual 
ever undertaken by an electrical utility — Ontario Hydro 
established two completely new communities, (Ingleside 
and Long Sault) and also relocated the whole of Iroquois 
and part of Morrisburg. At the same time, the commis- 
sion provided water, sewage, electrical and other utility 
services in each new community, and also churches, schools 
and public buildings as required to replace existing 
facilities. 

Few Complainants 

Two thousand, two hundred and thirty-five property 
transactions were involved in the rehabilitation program, 
of which all but one hundred have been completed. Only 
11, or one half of one per cent of these deals had to be 
referred to the Ontario Municipal Board for arbitration. 

By international agreement in 1954, Ontario Hydro 
became responsible for Canada’s participation in the 
power development and rehabilitation of the St. Lawrence 
Seaway. They are the member of the team formed by the 
Seaway Authority (responsible for canals and locks) and 
the Ontario-St. Lawrence Development Commission (re- 
sponsible for public parks). 

Prior to this agreement Hydro foresaw that it would 
become closely involved in the problem of relocating the 
6,000 people whose homes and businesses lay along the 
39-mile stretch where the St. Lawrence will shortly over- 
flow its old banks. 
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A few weeks after this 
picture was taken, this 
very solid brick house 
in Mille Roches was des- 
tined to be lifted up like 
a toy and set down 
again in its new yard at 
Long Sault. Malcolm 
Bradden, Information 
Officer, Rehabilitation, 
(right) is checking some 
of the final details with 
the owners, Mr. and 
Mrs. Warner, who are 
long-time residents. 
Ontario Hydro moved 525 houses from their old locations to new 
sites. 

Hydro established two new communities — Ingleside and Long 
Sault— and also relocated the whole of Iroquois and part of 
Morrisburg. 


Lacking a planning office for this type of problem, the 
Hydro set up a small office to do some preliminary investi- 
gations while waiting for international agreements to be 
finalised. 


Excellent Public Relations 

When the rehabilitation project became official, Hydro 
planners went on tour with their exhibition of drawings 
and models for the new communities. These were possible 
schemes intended to provide a basis for discussion with 
local authorities. But with the ogre of “dispossession” in 
their minds, the towns were prepared to be belligerent. 
The questions that arose were all ones of the individual 
land-owner. There was no time for Hydro officials to edu- 
cate them in the niceties of modern architecture and town 
planning. As well as the problems created by the self- 
interest of individuals, Hydro planners had to cope with 
local planning schemes. These tended to be grandiose. 
Fair Compensation 

Hydro’s policy turned out to be extremely just. Owners 
of residential properties had the option of relocation or 
cash compensation; business men could elect to be rehabil- 
itated in a new shopping area, or a serviced industrial 
area, in lieu of cash. 








The House Mover shown is capable of lifting and 
moving an 8-room home a great distance in very little 
time. This home was moved over two miles and set 
down, all within 8 hours. 


Most people wanted to keep their own houses; that was 
why Hydro moved them. One of the planners described it 
this way: “Hydro said, ‘Would you like a nice new mod- 
ern house?’ ‘I want a house like the house I’ve got!’ ‘All 
right, you can keep the house you’ve got.” 

This attitude did solve some of the problems for Hydro, 
as it was cheaper to move houses than to build new ones. 
It solved quid pro quo problems involving people living in 
half empty eight-bedroom homes who wanted to go on 
owning eight-bedroom homes. Architectural control was 
thus impossible in the new areas. 

Siting became the most difficult problem involved in the 
house moving. Some people disliked their old neighbours, 
wanted new ones. (They became dissatisfied even with 
their new neighbours too). All wanted same size, or larger 
lots. 


Hydro planners devised a master plan of house types 
thus: three brick houses here, five clapboard bungalows 
here, and so on. They were then able to go to home- 
owners and say: “You have a small clapboard house. You 
can have a lot here, here, or here.” The plan worked fine. 


Communities 

With the problems of individual landowners settled, 
Hydro moved to the consideration of the more general 
plans for the communities. Morrisburg was revamped, 
within the town’s existing boundaries. New Iroquois re- 
placed Iroquois, a mile to the north; Ingleside replaced 
Aultsville, Farran’s Point, Dickinson Landing and Wales; 
and Long Sault replaced Moulinette and Mille Roches. 
Each of the new communities contain an initial population 
of 1,200. 

There was much discussion with the civic committees in 
the respective towns. Many problems were involved, in- 
cluding the fight for shopping centres on highways as 
against those in pedestrian courts. 

The result of this difference of opinion is that only 
Morrisburg has a shopping court with a pleasant pedes- 
trian walk around the shops which face an inner court. 
The other three shopping centres face the highway instead 
of the community which gives them life. 

Only one industry is left in Morrisburg, and the three 
hotels and the bowling alley are gone. There is no dance 


hall or cinema. This is a need which must soon be ful- 
filled. 
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Yet its shopping centre, which consists of two single- 
storey units facing a 60’ x 220’ foot paved court, is by far 
the most pleasant along the seaway. The idea is so novel 
the citizens have yet to make use of the court. 

In Iroquois, the buildings forming the town centre are 
largely by one architect, giving some sort of consistency 
to the school, churches, town hall and shopping centre. 
Other recreational facilities are lacking. 

Long Sault, the easternmost town, is the most compact. 
Its shopping centre, more of a neighbourhood corner store 
group, faces out on to the highway. 

Ingleside is over a mile long, and because of the many 
vacant lots on the main street, gives an amazing impres- 
sion of vastness. Its shopping centre, however, backs on 
to one end of a large green (new well-treed), around 
which are grouped churches and schools. 

The planners tried to add here to a coherent scheme so 
that the areas wouldn’t look too awkward or distorted at 
any stage of development. Though the new towns have 
better services in some ways than the old towns they re- 
place, many things are lacking, and the townscape is a 
compromise of conservatism and bold planning. 

The future holds many problems for these new towns. 
There is little industry remaining and community facili- 
ties, such as cinemas, bowling alleys, dance halls, hotels 
are surprisingly lacking. When the Hydro’s job is com- 
plete, as it will be in a few months, civic leaders in the 
communities will face up to the new problems of making 
their towns livable. 

Each of the towns has some good points, each has its 
failings. Perhaps the most noticeable to the casual visitor 
to the sites, is the vastness in extent. Trees are lacking, 
and as the houses are situated on preponderantly large 
lots, this gives the area an appearance of vastness quite 
distinct from the denser facades of the central part of an 
older town. The vastness was perhaps by way of design, 
to allow for growth, but this may be long in coming, un- 
less there is some real move made to attract growth. 

Architects who have visited the area deplore the odd 
mixture of old and new: for example one rambling 100- 
year-old house that had slumbered on a few acres of river- 
side lot was moved to a suburban street. Others com- 
ment that the mixture of old and new has avoided the 
sterile sameness which typifies many housing subdivisions. 
Commented architect Peter Stokes: “. .. it is rather fun 
to realize that not all the white elephants were trans- 
formed into pink bungalows. High narrow Victorian boxes 
look somewhat forlorn and the unhappy pattern of tooth 
and gap is exaggerated in some instances by vacant lots.” 

For the citizens of these new communities, problems are 
just beginning. Each town will have a fight on its hands 
to attract new industries and commerce and new citizens 
to its boundaries. New community facilities must evolve 
to keep the present residents and to attract the new ones. 
If they are to survive, a strong spirit of community effort 
must emerge. 


Park System 

Hydro decided that when the pond was finally flooded, 
all waterfront land would be developed for public use. 
This would include 17 islands which would be created. 

As one parks planner commented: “Planning a park 
system along the shore of a river which does not yet 
exist, and whose water levels and weed growth are not yet 
understood, for a tourist clientele which cannot be esti- 
mated, under the direction of a commission which does 
not have a fully-developed staff and which does not yet 
own the land, is a problem of magnitude.” 

The land here is quite flat, making it hard to define the 
new waterfront. However, most of the buildings are in 
place and much landscaping has been accomplished. 
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AWAY TO THE CONFERENCE 


President Murray Bosley Says 


1958 MONTREAL CONVENTION 
TO BREAK ALL RECORDS 


Pele 





Murray Bosley is the 
President of the 
Canadian Association 


of Realtors. 


“I wish to extend to all our members and their wives a 
most hearty invitation to the 15th Annual Convention of 
the C.A.R.E.B. to be held in Montreal this year. 


I have travelled extensively, this past year, and all 
across Canada I have found much interest in the fore- 
coming convention. It has been a pleasure to pass on this 
information to Marcel Audette, the President of the 
Montreal Real Estate Board. Mr. Audette has several 
committees working round the clock, to assure a wonder- 
fully entertaining Conference. I am sure, that each mem- 
ber of those committees will be gratified to know that 
their efforts will not be fruitless. 


I have also, been in touch with our executive Secretary 
Bill Follows, since my arrival from Western Canada. Mr. 
Follows reports that he has reecived many queries about 
the conference. 


These various conversations therefore lead me to be- 
lieve, that your 1958 Conference will have record breaking 
attendance. 


I would also like to thank the staff of the Canadian 
Realtor for their fine job of reporting this coming event. 


Murray Bosley 


Montreal 


CONSIDERED CANADA‘S 
CONVENTION CITY 


Montreal is reputed to hold more conferences and con- 
ventions, than any other city in Canada. It also ranks 
near the top in International Conventions. The exotic 
French atmosphere captures the imagination of the visitor. 

Montreal ranks foremost in the excellence of its Night 
Clubs. Many of the top stars of show business have gained 
their initial recognition there. At a recent exhibition of 
Culinary Arts, held in Berne, Switzerland, the Chefs from 
Montreal’s various Clubs, restaurants, and hotels, carried 
away most of the top awards. Truly, a remarkable dis- 
tinction considering the reputation of Paris, Cannes, New 
York, etc., who had hitherto seemed unimproachable in 
cuisine excellence. 

Montreal can boast many firsts. It is Canada’s largest 
city, and second largest French speaking city in the world, 
second only to Paris. 

It has the largest Inland Seaport and is a close second 
to New York in tons of shipping. (Montreal is 1,000 miles 
from the Atlantic). 

To those who delight in religious architecture, the basic 
Norman styles, with spires thrusting upward into the 
Brisk Canadian Skies, are a source of profound wonder. 
Montreal’s churches draw ill-concealed admiration from 
visiting Canadians and foreigners alike. 

Visitors can enjoy old-world atmosphere, by taking a 
leisurely caleche ride (horse-drawn) to the top of Mount 
Royal, from where you can witness a breath-taking panor- 


ama of Montreal and the St. Lawrence River. Many 


pamphlets of historic interest will be offered at the front 
desk. of your hotel. If these are not visibly displayed, you 
need but ask for them. 





SEE PAGE 13 FOR 


REGISTRATION DETAILS 


REALTY INVESTMENTS 


Tankoos Yarmon Ltd. 


From Coast to Coast 


320 BAY ST., TORONTO 


EMpire 3-5086 








“WE'RE BATTING DOWN 
THE HATCHES” REPORTS 
MONTREAL PRESIDENT 


In a telephone interview with Mr. Marcel Audette, President of the 
Montreal Real Estate Board, he said that pre-conference activities are 


shipshape. 


Mr. Audette reports that his committee heads are very near finalizing the 1958 
C.A.R.E.B. Convention program. “There are still problems to iron out” states Mr. 
Audette, “but the major organizing is done, and we can promise you an excellent 


time, when you attend the conference.” 


“We might add, that all ladies attending the conference will have an enjoyable 
time too. Our local Ladies’ committee have arranged a good program, which will 


be informative and entertaining.” 


Mr. Audette claims that no one attending the conference, will be disappointed. 
He said, “We know that people look forward to a good time in Montreal so we’re 


not going to disappoint them.” 


Colourful City 
Steeped In 
Canuck History 


Jacques Cartier was the first white 
man to see Montreal, or, rather, what 
was then an Indian Village called 
Hochelaga. Its early growth was 
spasmodic, for it wasn’t till 1642 that 
the City of Ville-Marie was incorpor- 
ated, later being changed to Montreal 
in 1832. It was the seat of Canadian 
Government for a number of years 
after the union of Upper and Lower 
Canada. 

Montreal, or earlier, Ville-Marie, 
was the jumping off spot for numer- 
ous explorers who founded many of 
the Canadian and American cities. 
Duluth, who explored the mid-west, 
Radisson and Grosilierres, MacKenzie, 
Fraser, and, many more headquar- 
tered at Montreal. Many of the early 
inhabitants of Ville-Marie became the 
founders of New Orleans, and South- 
ern Louisiana, which is still infused 
with French flavour. 

Conventionaires would do well to 
visit Chateau de Ramezay (opposite 
City Hall) to learn of Montreal’s 
exciting history. 


WANTED 


Children’s Camp Site—60 to 100 
acres of wooded land on lake inlet 
or small body of water. Must be 
accessible by road, have sandy 
soil and have hydro services avail- 


able. Would prefer no buildings 
but will consider any property com- 
ing close to these specifications. 


P. J. HARVEY, Realtor 


63 Darling St. 
Brantford, Ont. 
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Many Modes— Many Roads 


Le Mor real 


Many realtors are too busy to take 
time to see Canada by motoring, yet 
they are missing the thrill of watch- 
ing its tremendous growth. Few 
Canadian Business men have been 
coast-to-coast. Quite a number have 
seen more of the States than their 
own country. 


If you can afford the time to motor 
leisurely to the Convention in Mont- 
real, by all means, do so. Have your 
self (and possibly your family) a real 
deal. Try to limit your driving to 400 
miles a day, and give yourself enough 
time to stop at places of interest. Pull 
into your day’s destination early, say 
4 p.m. This gives you time to seek 
accommodations, have a good dinner, 
and see the town without being weary. 
Experienced travellers usually make a 
short stop at noon and have a nap in 
the car. 


T.C.A. have many tourist and first 
class flights in operation. A check 
wtih them recently, showed domestic 
tourist rates reduced from 10% to 
30% over 1957. 


Both the Canadian railroads have 
fast service coast-to-coast. The C.N.R. 
offers the Super Continental. The 
C.P.R. has the Canadian. Both trains 
are the ultimate in luxury, affording 
the traveller a comfortable journey. 
We suggest that, regardless of the 
means in which you intend journey- 
ing to Montreal and your C.A.R.E.B. 
Convention . . . it would be wise to 
plan or reserve your trip well in 
advance. In any case we hope you 
enjoy your trip. 





to 


ANY WAY YOU LOOK 
AY ss 


The Journal's Classified Section 
reaches the heart of the market 


Sell the BIG ALBERTA MARKET... . through 
the Edmonton Journal CLASSIFIED 
SECTION. The constantly growing 

volume of British Columbia and 
Saskatchewan advertisers reflects the 
real power of Journal Want Ads 
in selling business and commer- 
cial property in Western 
Canada. Advertise where 
Alberta investors look... 
the Classified Section 
of The Journal. 


THE EDMONTON 
JOURNAL 


One of the eight Southam Newspapers 








PROMINENT GUEST SPEAKERS 
FOR 1958 C.A.R.E.B. CONFERENCE 


GERALD A. GOLDEN — Montreal ‘ 

Superintendent of Mortgages of the Sun Life Assurance Company of 
Canada. He has been associated with the company since 1935. A mem- 
ber of the American Institute of Real Estate Appraisers and past Inter- 
national Governor of the Society of Residential Appraisers has also 
enjoyed a term as a Director of the Community Planning Association of 
Canada. 

Mr. Golden has addressed a wide variety of professional groups in 


Canada and the United States. 


his 40 years in Real Estate. 





shortly after World War II. 


W. GORDON JOHNSTONE — Detroit 
Graduated B.Sc. Mech. Eng., 1918 University Michigan. Past-Presi- 
dent of three prominent Real Estate Boards, Senior member Society 
Residential Appraisers; guest lecturer University Michigan. Mr. John- 
stone’s 39 years experience has incorporated all phases of Real Estate 
practice. He is President of Johnstone & Johnstone, Inc., with a firm of 


75 salesmen, 42 of whom are women. 





H. WALTER GRAVES — Philadelphia 
A native of Cleveland, Mr. Graves graduated in Accounting from the 
University of Pennsylvania. He is 1958 President of the National Associ- 


ation of Real Estate Boards, and has served on numerous boards during 


He is Vice-President of Albert M. Greenfield & Co. Inc., one of the 
largest Real Estate firms in Eastern U.S. 


Mr. Graves has also served in a governmental capacity, having been 


Chairman of the Housing Rent Industry Advisory Committee to O.P.A. 


(“ 
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JACK JUSTICE — Miami Beach 


Prominent guest speaker at scores of National and International Real 
Estate Conventions, Mr. Justice brings to Montreal, an enthusiastic and 
informative address. Mr. Justice has served on innumerable Boards in- 
cluding N.A.R.E.B., F.A.R., and Brokers Institute. He is also Director 
of International Real Estate Federation, and was guest speaker at the 


1957 convention in Wiesbaden, Germany. 
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GUEST SPEAKERS OFFER 
INTERESTING BIOGRAPHIES 


HIS EMINENCE CARDINAL PAUL EMILE LEGER 
Archbishop of Montreal 


Born in Valleyfield, Quebec, Cardinal Leger’s travels and teachings 
have taken him throughout the world and include Japan, Paris, France, 
Italy and the United States. He is beloved by those who know him from 
all faiths and walks of life. The Cardinal possesses a ready wit, which 
with his precepts of philosophy, will make his address a memorable one. 


His topic: “The social responsibilities of the Real Estate man”. 





CLIFF KRUEGER — Chicago 


Founder and President of “Home Finders’, a unique Chicago Real 
Estate firm which in three short years has topped $16,000,000 in sales. 
Mr. Krueger is a graduate of Northwestern University, Illinois. His 
one-man “Salesorama” is much in demand forcing him to travel exten- 
sively to keep crowded lecture schedules. His dynamic enthusiasm will 
be one of the many attractions offered C.A.R.E.B. Conventionaires. 





ELLIOTT YARMON — Toronto 


President of Tankoos Yarmon Ltd. an internationally known Realty 
investment firm. Mr. Yarmon travels over 100,000 miles annually seek- 
ing investments for long-term American funds. A graduate lawyer and 
ex-New Yorker, Mr. Yarmon came to Canada in 1952. Since that time 
his firm has placed over $70,000,000 worth of investments including major 
developments on lease-back, the latter being initiated by Tankoos Yar- 
mon in Canada. Mr. Yarmon is active in the C.A.R.E.B. and Toronto 
Real Estate boards. 





NOLIN TRUDEAU — Montreal 


Born and educated in Quebec, he is Vice-President of Publicité- 
Services Limitée, which, along with his associates he launched in 1947. 
His firm specializes in French copy-writing, translations, radio and, 
public relations. In 1941 he was connected with the Canadian Govern- 
ment Publicity Department of Munitions and Supply. After the war he 
became publicity man and account executive for MacLaren Advertising 
Agency, Montreal, where he headed the French Department. 

He is recognized as a good speaker, having addressed many Advertis- 


ing and Sales clubs in Eastern Canada. 
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EXPERTS TO REVEAL INTERESTING 
TECHNIQUES AT ROUND-TABLE SESSIONS 


J. W. EGERTON — Appraisal 

Branch Manager, Mortgage Department, The Manufacturers Life 
Insurance Company for Western Ontario. Eleven years experience 
appraising in Ontario and Manitoba. 

Member of the American Institute of Real Estate Appraisers. Pres- 
ently serving as a member of the Professional Ethics Committee. Ac- 
credited Appraiser, the Appraisal Institute of Canada. Member of the 
governing council. Previously served as National and Eastern Vice- 
President. Also Chairman of Winnipeg and London Chapters. Member 
London, Ontario and Canadian Associations of Real Estate Boards. 

Lectured on Real Estate Appraisal at various Universities in Eastern 
Canada. 








BLAKE McCUTCHEON — Mortgage Financing 
Mr. McCutcheon is one of the pioneers in organized Canadian 
appraisal, having been the first President of the Appraisal Institute of 
Canada. He is Vice-President of the Winnipeg Real Estate Board and 
has held innumerable executive posts in Real Estate, municipality and 
Club affairs. Mr. McCutcheon is Manager of Manufacturers Life Insur- 


ance Company, for Manitoba. 


S. T. MELTON — Advertising 


Stan Melton is a Westerner by birth having been born in Jasper 
Place, Alberta. Joining the Canadian Army in 1939 he won a battle 
recognition, the Military Medal, which was awarded by the late King 
George VI. Returning from overseas he brought a British bride with 
him, and now has five young Canadians. 

On his return he took over his father’s business, and now has one of 
the largest Real Estate firms in Edmonton. 

He is a member of 12 Associations and clubs, including Past Regional 
Vice-President of C.A.R.E.B. and Past President of both the E.R.E.B. 
and A.R.E.A. 





JACK RICH — Co-Op Listing 


As a director of the Calgary Real Estate Board, and Past-President 
of the Calgary Real Estate Board Co-operative Ltd., Mr. Rich brings 
good experience to the conference. He has an intimate knowledge of the 
techniques used in Co-operative listing. Jack is President of Rich & 
Jackson Real Estate Ltd., a large business operation in the city of Cal- 





gary, with a branch in Edmonton. 





GEORGE TREIT — Listing-Selling 


Entered the B.C. Real Estate Industry in 1947. Became Sales Man- 
ager of the Commercial Department of Rutherford-McRae Ltd., in 1954. 
Became General Sales Manager, as well as a Director and Vice-President 
of Rutherford-McRae Ltd. in 1956. Vice-Chairman of the Educational 
Committee of the Vancouver Real Estate Board for the past four years. 
Presently completing third year C.I.R. 
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Top Brass review 





modern shopping trend 





This photo is an aerial view of the Dixie Plaza on the 
Western outskirts of Metropolitan Toronto. It contains 
40 stores, most of the branch store variety, along with 
many business offices. There is parking for well over 
1000 cars, and the centre services a population of 
120,000 within five miles. The project is controlled by 
Principal Investments Limited. 





J. F. Carroll G. L. Cobb 
DOMINION ZELLER’S 
STORES LTD. LIMITED 


. . - JEAN CARROLL: Vice-President of Development and 
expansion, Dominion Stores Ltd. Although a resident of 
Toronto, he travels so extensively, that he is easier to 
locate anywhere but in his home town. Early in his career 
he was a partner in one of North America’s original 
Marketing research firms. During the war he was advisor 
in food distribution for the U.S. Government. Prior to 
arrival in Canada he was assistant to President of 
American Stores Inc. 


... GW. MILNE: A native born Albertan Mr. Milne 
started as stock man with Woolworth’s in 1928. He arose 
rapidly to position of Store Manager. In 1941 was 
appointed as Manager of the Real Estate Department, 
and is responsible for all real Estate operations in Canada. 
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This shopping centre is one of the many hundreds which 
are entering the business scene every year. The trend is 
noticeable coast to coast in Canada. The success of 
these developments is due, in a large part, to the ease 
with which the modern person can shop. Every type of 
merchandise is within easy reach and, parking strain is 
reduced to a minimum. 





G. W. . Milne 
WOOLWORTH 


R. J. McGillis 


LAURA 
SECORD 


..-R. J. MeGILLIS: In 1932 Mr. McGillis pioneered the 
the entry of Laura Secord Candies in to Western Cana- 
dian markets. From there moved through various execu- 
tive posts in Toronto including Secretary, and General 
Manager, until his appointment as President in January 
1958. 


... G. L. COBB: After a University of Maine education, 
Mr. Cobb started a checkered career in merchandising. He 
held several executive positions in the States before 
moving to Montreal as Vice-President in 1955. The same 
year he was appointed President. He hold high office in 
several Clubs and charitable organizations. 








Program 


SATURDAY, SEPTEMBER 20th 


1:30 p.m. Executive Committee 
Meeting 


SUNDAY, SEPTEMBER 21st 
10:00 a.m. Registration Desk Opens 
10:00 a.m. Directors’ Meeting 

6:30 p.m. Past Presidents’ Dinner 


9:00 p.m. Reception 


MONDAY, SEPTEMBER 22nd 
8:30 a.m. Registration Desk Opens 


9:00 a.m. Opening Session 


Chairman: Marcel Audette - 


Conference Chairman 
Call to Order: 

Marcel Audette 
Invocation: Bishop Whelan 
Welcome to Montreal: 

Mayor Sarto Fournier 
Welcome to Conference: 

Murray Bosley, F.R.1., 

President of CAREB. 
Annual Report: H. W. Fol- 

lows, Secretary, CAREB 


9:30a.m. President's Address— 
Murray Bosley, F.R.1. 
President of CAREB. 
10:30 a.m. Business Session 


Speaker: Gordon Johnstone, 
Detroit 

Topic: Making The Most of 
a Wonderful Business 


12:15 p.m. Luncheon 
Speaker: Walter Graves, 
President NAREB. 
Topic: (To be announced) 


2:15 p.m. Business Session 
Speaker: C. Krueger 
Willmette, Illinois 
Topic: Serving The Seller 


3:45 p.m. Business Session 

Speaker: Jack Justice, 
Miami Beach, Florida 

Topic: Mechanics of Suc- 
ceeding With The Seller 


6:00 p.m. Reception 


: C. ALR. EB. 


I5th ANNUAL CONFERENCE 


MONTREAL 


Dinner 


Speaker: (To be announced) 
Topic: (To be announced) 


7:00 p.m 


TUESDAY, SEPTEMBER 23rd 


9:00 to 
10:30 a.m. ‘Meet The Speaker’ Panel 


presenting Gordon John- 
stone, C. Krueger and 
Jack Justice 


10:30 a.m. 
to 12 noon Business Session 


Speaker: Elliot N. Yarmon 
Topic: Selling Investment 
Real Estate 


12:30 p.m. Luncheon 


2:00 to 


6:00 p.m. Free afternoon for all dele- 


gates and/or tour of 
Seaway 


6:00 p.m. Reception 


7:00 p.m. Fun Night 


Dinner, dancing and 
entertainment 


WEDNESDAY, SEPTEMBER 24th 


9:00 to 
10:30 a.m. Round Tables 
(1) Appraisal 
Moderator: J. Egerton, 
London 


Panelists: Grant 
Phinney, Hamilton, 
and J. A. MacDonald, 
Winnipeg 


(2 


Mortgage Financing 

Moderator: Blake Mc 
Cutcheon 

Panelists: Brian Magee, 
F.R.|., Toronto, and 


(3) Co-Operative Listing 
Moderator: Jack Rich, 
Calgary 
Panelists: P. H. Mc- 
Keown, Ottawa, and 
Sinclair Lewis, F.R.I., 
Winnipeg. 


(4) Advertising 
Moderator: Stan Melton, 
F.R.1., Edmonton 


10:30 to 
11:30 a.m 


11:30 a.m 


12:15 p.m. 


2:30 p.m. 


4:00 p.m. 


6:00 p.m. 


7:00 p.m. 


(Queen Elizabeth Hotel 


QUEBEC 


Panelists: C. Gordon 
Todd, Hamilton 
(5) Listing-Selling 
Moderator: George 
Treit, Vancouver 


Panelists: Blair Steeves, 
Moncton, and W. H. 
Shortill, F.R.1. 
Toronto 


Business Session 


Speaker: G. Golden 
Topic: The Climate for 
Mortgage Money 


Election of Officers 


Chairman: 
Murray Bosley, F.R.1. 


Luncheon 
Speaker: Cardinal Leger 


Topic: Social Responsibilities 
of the Real Estate Man 


Business Session 

Chain Store Panel 

Moderator: Gordon Bowes, 
Winnipeg 

Panel Members: 


Jean Carrol, Vice- 
President Dominion 


Stores 

G. L. Cobb, President 
Zellers 

W. Milne, Woolworth 
Stores 


R. McGillis, President 
Laura Secord Stores 


Business Session 
Chairman: 
Murray Bosley, F.R.1. 


Resolution: C. A. Fitz- 
simmons, F.R.|., Ottawa 


Amendments to Constitu- 
tion: W. C. Mahon 


Reception 


Final Banquet 
Chairman: 
Murray Bosley, F.R.|. 


Installation of Officers 
Speaker: President Elect 





| 
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CANADIAN ASSOCIATION OF 


REAL ESTATE BOARDS 


[5th Annual Conference, 1958 
Sunday, Monday, Tuesday, Wednesday 


Neptember 21, 22, 23 and 24 


Queen Elizabeth Hotel, Montreal 


Registration Fee: 
Brokers, Salesmen and Salesladies $50.00 
Wives and Guests 30.00 


Registration fee includes EVERYTHING: ALL BUSINESS SESSIONS 
ALL LUNCHEONS — ALL RECEPTIONS — ALL DINNERS 
FINAL BANQUET — ENTERTAINMENT 


Make Cheques payable to 
CANADIAN ASSOCIATION OF REAL ESTATE BOARDS 


QUEEN ELIZABETH HOTEL RATES 
SINGLE: $9, $10, $13 and up —DOUBLE: $13, $18, 25 and up. 
TWIN: $14 and upwards— STUDIO TWIN: $15 $25, and up. 
2-ROOM SUITE: $26.50 and up. 
3-ROOM SUITE: $57 and up. 


| | 
| C.A.R.E.B. 15th ANNUAL CONVENTION 
SEPTEMBER 21st, 22nd, 23rd, 24th 
' MONTREAL, QUE. ; 
1 TO: H. W. FOLLOWS, i 
c/o CAREB, | 
| 109 Merton St., 
| TORONTO 7, ONT | 
| I plan to attend the conference, and enclose my cheque for $ to cover the ' 
| registration fee. It is understood that in the event I am unable to attend, this advance will be | 
1 refunded to me, provided I advise you before September 5th, 1958. ' 
' i 
1 NAME STATUS ' 
1 (Broker, Salesman, Guest) ! 
| : | 
; ADDRESS CITY & PROV. 1 
I am a member of the Board. ; 
1 Hotel accommodation required [J Single [J Double () Suite (see details above) ' 
| 
| Arrival date and time Departure date and time ; 
| 
| Below I have indicated exactly how I would like my name to appear on my identification badge: l 
| MY NAME WIFE’S NAME | 
| | 
1 i 
a a a a a ace a a a aaa am 
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USES & MISUSES 
OF THE 
TELEPHONE 


The writer, who once worked for a 
large daily newspaper, witnessed a 
demonstration by the Bell people for 
the Classified department phone room 
girls. 

The object of this affair was to 
point out the errors of faulty tele- 
phone delivery. 

The procedure followed was to have 
the girl answer a phone, then answer 
a set of questions concerning adver- 
tising. Hypothetically, the person to 
whom they were talking was a 
customer. 

This conversation was recorded 
and, when played back certainly 
proved up some revelations. It 
showed that several of the girls were 
imperfect in their telephone work. 
The Bell people diplomatically cor- 
rected their approach and offered sug- 
gestions. 

The following tips on good tele- 
phone manners are suggested: 


How to Answer 

“Good afternoon. Art Jones Real 
Estate. May I help you?” These few 
words can set the stage for good 
communion between client and staff. 

The receptionist has projected her 
charming personality to the client, 
who immediately softens his attitude 
accordingly. The charm of her words 
can make a client pleasantly agree- 
able, rather than antagonistic. 

Your receptionist may be a girl 
who lacks physical charm, but fairly 
oozes that quality over the phone. 
Therefore it would be advisable to 
instruct your staff on its proper use. 


Your P.R. continued on page 21 
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APPRAISAL SECTION 


Edited By: 


THE APPRAISAL INSTITUTE OF CANADA 


ng with this issue, The Appraisal Institute of Canada has assumed 

the responsibility of providing and editing material for the Appraisal Section of 

the Canadian Realtor. This first article is designed to familiarize readers with 

the scope of the Institute and opportunities provided for those desiring addi- 
t107 Knowledge oI appraisal metnoas. 

Fut articles will deal with various phases of appraisal techniques in 

th the edit a poliey adopted in previous issues by Mr. J. I 























In recent years the increased tempo of economic development in Canada 
as sult th yn Of a nation-wide Institute serving the Real Estate 
Appraisal profession from an association that originated some forty-five years 
ag With approximately fifteen hundred members in twenty Canadian Chap- 
ters adhering to accepted professional and educational standards, the A.A.C.I. 
esignation of an Accredited Appraiser has gained wide recognition. 
For 1 than t ty-five years prior to the formal establishment of the 
A azisal Institute ‘anada in 1938, inquiring minds formulated questions 
2 ( t to seek the answers to real estate valuation problems. Original 
nterest centered in rural areas but this was soon extended to include urban 
perty in which the greater emphasis now lies. Techniques were developed, 
t refined, and documented. The development and extension of knowledge 
about appraisal techniques became an important undertaking for an increasing 
numbe fa als i business concerns. The inevitable result whenever 
ere is an a ilat I ledge related to a specialized skill, is the crea- 
tion of a professiona The Appraisal Institute conformed to this 
nal appraiser of today is a person with broad experience and 


ubjects. The principles he employs are based on the older 
> and Statistics, but he must also be competent in the communi- 
lis reports are to be practical, complete and concise. And 
is essential, the appraiser who progresses must constantly add 
by observing and learning. When he learns to benefit from the 
2rs, and when he can bring relevant background to bear on a 











I le assemble pertinent data, grasp relationships, appraise the values in- 
lved and make a judgment, then — and only then — can he be considered an 
expert 


become so vast that 


knowledge and technology has today 





5 } s i to be a layman with respect to all but a few specialized 
fields. No definite amount of education can prepare anyone to personally validate 
all } formation which he employs. Individually or collectively we depend 


icity of experts for information on which to base 
industry must depend on the opinions of experts to 
i maintain equilibrium in the dynamic state of today’s 
rganizational stream requires the regular addition of qualified 





and multip 


1ess and 





4 





program and organizational structure of the Appraisal 


la is providing many with an opportunity to qualify in the 
tate appraising, and provisions have been made to extend the 








st major step in establishing permanent administration facilities was 
taken during the latter months of 1956 when an office was opened in Winnipeg 


and a staff employed. In 1957 an Executive Director was appointed, the office 

ved to lz * quarters, and adequately equipped. The executive, education, 
1 bodies were expanded on a National scale to permit 
ration. All regulations controlling the operation of the 





and approved to provide uniform national standards. 
Publication of “AIM” magazine was undertaken on a quarterly basis to 
provide members with technical and current information. 


yr Accreditation is required to follow a prescribed course oi 
ly pass two written examinations, submit three demonstra- 
ports and meet specific experience requirements. Education 
iducted by the Chapters in accordance with a nationally ap- 


pr ved curriculum. 








Information regarding membership and courses may be obtained from 
Chapter officers or the National office, 307 Childs Building, Winnipeg 2, 
Manitoba. 





OFFICERS - 1958 
Honorary President: C FE. Purne Ham 
President: P. J. Harve Brantford 


Vice-President: Murray Bosle T 


Past President: P. S. Bedi 


STUDENTS ASKED TO REGISTER NOW 


Mr. P. J. Harvey, President of C.1.R., today ann ( @eeeseeeesve@eesst eee es 
that the syllabus for the 1958 semester of the C.1.R. Re 
“state ‘Arres ynd nee ‘Ourse is re: WW: far mailing 
ee ee ae ee eee IF YOU HAVEN'T RECEIVED AN ENROLLMENT 
should be in the hands ot A.N..D. Members the firs 


FORM AND SYLLABUS PLEASE WRITE FOR ONE 
TODAY! 


week of July. 
Mr. Harvey requests that careful study be give 


syllabus. He states that there are few Real Estate me 





et t 
sho couldn't benefit from this three-vea ‘ours . . 
who coul enest from ti eee Ss e. He To: Canadian Institute of Realtors 
claimed that it wasn't too hard a course to handle 


109 Merton Street 
Toronto 7, Ontario. 


Those who are in their second and third year, have 
already found their studies beneficial, Mr. Harvey claims. 
Those who graduate this month, can apply for mem 
ship into C.I.R. When this is granted, the graduate is 
entitled the use of the initials F.R.I. (Fellow of Institute 





I'm interested in the Institute's Course of Study to 
commence this year on September 30th. Please 





of Realtors) after their name. Mr. Harvey says, *Althougt send me 
this privilege is rewarding in itself, neverthele it is not 





Enrolment Form 


[~] Copy of Syllabus 


the end result of the course. The very fact that the stu- 
dent has absorbed sufficient knowledge to reach passing 
grades, shows that he or she is able to execute some of the 





more complex deals, which are evident in Canadian Real 


Estate transactions.” Name 


SENIOR STUDENTS OF CANADIAN INSTITUTE nie 


OF REALTORS TO GRADUATE THIS MONTH 


We are sorry that we were unable to publicize this im- 
portant event in this edition, as those graduating had not 
been announced at press time. We shall have this infor- 
mation in our August issue. 


Province 
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Sun Kis’t, surf soothed 


BERMUDA 


Beautiful Bermuda welcomes C.A.R 
E.B. Conventionaires. Abbey Travel Ser- 
vice has arranged a_ special Post- 
Convention holiday in Bermuda, for ten 
days and nine nights. Here is a delight- 
ful way to see Bermuda, and, at low 
cost too. For an attractive group price 
of $315 per person, you get: 

1) Air transportation from Toronto, 
Ottawa, or Montreal to Bermuda and 
return. (Ottawa and Toronto resi- 
dents can stop over in Montreal.) 


This beautiful. luxurious estate 
known as the Harlo Hereford 
Farms, is located in the Caledon 
Hills, 40 miles N-W of Toronto. 
It is situated on 350 acres of 
good rich loam. The value of 
land alone being equal to the 
asking price which includes all 
buildings 


2) All transfers including baggage at Main Home has 14 lovely, richly appointed OUTBUILDINGS f 
Bermuda. rooms, 4 bathrooms, 2 fireplaces, and is of with attached calf barn $0x100. Extra unit 

3) Deluxe hotel accommodation at the ome and, sie commrastinn. Part of me 40x100 Two other oe Soe ee 

— welling houses Managers quarters com- 60x70. Several implement sheds. 4 uild- 

an Seeeetane Cie: sae pletely separate consisting of 7 rooms with ings are modern and, set up for first class 
— for ten days and nine nights. 4-pe. bathroom. 7 eo weed 

4) Breakfast, afternoon tea, and dinner There is also a 6-room stone “Datehouse”. : 
every day (not shown in picture.) 


All grounds are well landscaped with lovely Asking price $175,000 with $75.000 down. 


5) Sightseeing, drinks and _ entertain- swimming pool. Owner will take mortgage for balance at 6%. 


ment as indicated in the _ itinerary 
(see below). 
6) Gratuities for room maid, bellboys, 
waiters and waitresses. 
Mr. Bert Hazen 
ABBEY TRAVEL SERVICE 


There are few estates in Canada that will top this in location and suburban beauty. For 
additional information please write or phone: 


Gordon A. Hutchison — Realtor 


PHONE 
2640 St. Clair East 29 QUEEN EAST ° BRAMPTON, ONT. 61. 1-3520 


Toronto 16, Ontario 
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VANCOUVER MULTIPLE 
LISTING SALES 
CONTINUED AHEAD 1957 


For the first time this year Vancouver’s Multiple Listing 
Service sales dipped below last year’s figures. Sales in 
May this year were $3,609,005, compared to $3,872,891 in 
May 1957. 

The number of units sold during the month was also 
down from 350 to 297 and the total number of units sold 
to date this year is also slightly behind last year, 1,448 
against 1,518, although the dollar value this year is still 
ahead slightly. To the end of May sales totalled $16,833.- 
821, against $16,224,420 for the first five months of last 
year. 

Listings are well ahead of last year’s however, with 
1,212 properties offered for sale in May this year com- 
pared to 1,022 in May 1957. Total listings to date are 
5,812, more than 1,000 over last year’s 4,741. 


HALIFAX-DARTMOUTH BOARD 
PLANS CO-OP 


The H-D Board unanimously approved setting up a co- 
operative listing system for its members. This system, 
now in use in many Canadian centres, will be the first 
time used in Nova Scotia. 


FANTASTIC GAINS 


Peterborough shows a jump from 37th place in May 
1957 to 16th place in May 1958, according to Co-op records 
issued by them, and shown on opposing page. Congratu- 
lations to that Northern Ontario town are in order. Shows 
what you can do with a little knowledge and plenty of 
drive! 


REAL ESTATE DEGREE 
AT UBC 


A $50,000 grant by the British Columbia Association of 
Real Estate Boards to the University of British Columbia 
has made possible the establishment of a Chair in Real 
Estate under the Faculty of Commerce and Business 
Administration. This recent move culminated more than 
five years of sustained effort on the part of the BCAREB 
to provide courses in real estate leading to a degree with 
the ultimate object of appreciably raising the standard of 
qualification in the real estate business. 


Chatham Reports 


W. F. Patterson reports Chatham listing Co-op pro- 
gressing very well. Co-op has only been in operation three 
months. 


16 


om ANNUAL CO-OP REVIEW 





Phil Seagrove, better known as "Mr. 
Co-op", with the comparative review of 
co-op operations across the Dominion. 
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New Brunswick Realtors 
Hear Jim Lowden Speak 


At a recent Realtor meeting held in Moncton, James A. 
Lowden, second vice-president of C.A.R.E.B. spoke on the 
aspects of real estate. financing. He also outlined the 
function of the relatively new lease-back system, which is 
gaining impetus in Canada. 


Several civic and Provincial dignitaries attended the 
dinner meeting. Those included were Ald. G. Purdy, 
Mayor M. M. Baig, Hon. J. W. Bourgeois M. L. A. Minis- 
ter without Port Folio, and L. G. DesBrisay vice-president 
of Moncton Board of Trade. Mr. DesBrisay complimented 
the real estate men of the city for forming the association, 
now three years old, and extended the trade board’s appre- 
ciation for support in endeavors aimed at developing the 
city. He referred to the industrial area west of Moncton, 
development of which would aid Moncton greatly, saying 
with the co-operation of all, the city’s development would 
be helped. 


Positions as of 


May 30th, 
1957 1958 
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Board 


Toronto 

Hamilton 
Vancouver 
Montreal 

Calgary 

Ottawa 

Winnipeg 

London 

Edmonton 
Westminster 
Kitchener-Waterloo 
Victoria 

Saskatoon 

South Peel 

Sarnia 
Peterborough 
Oakville-Trafalgar 
Windsor 

Oo 
St. Catharines 
Niagara 





Regina 

Fort William 
Welland 
Kingston 
Sudbury 
Chatham 
Galt-Preston-Hespeler 
Cornwall 

Barrie 

Central Alberta 
Lethbridge 
Sault Ste Marie 
Nanaimo 
*Brantford 


Totals 


CAREB Co-Op Statistics for May 1958 


Year to Date 


51,233,595 
18,709,434 
16,833,821 
9,585 636 
9,463,994 
8,224,985 
7,518,409 
4,895,657 
4,819,043 
3,559,067 
3 524,055 
3,509,281 
1,374,035 
960,750 
890,032 
885,465 
725,945 
850,008 
653,294 
626,035 
450,580 
381,100 
282,900 
223,835 
220,900 
215,950 
177,000 
163,700 
150,889 
129,350 
95,581 
94,700 
75,700 
48,500 
1,528,875 


$155,546,059 


Gross Co-Op Sales 


May, 1958 


13,371,235 
4,557,015 
3,609,005 
1,887,735 
2,160,059 
2,214,249 
2,029 120 
1,224,290 
1,016,100 
771,915 
861,500 
820,005 
290,760 
244,400 
240,350 
232,115 
224,275 
199,850 
201,240 
231,945 
94,400 
46,700 
103,750 
64,135 
25,750 
75,250 
50,500 
13,600 
40,250 


53,700 
7,900 
20,200 
313,641 


$37,296,939 





May, 1957 


9,756,732 
5,060,925 
3,872,891 
1,339,500 
1,619,539 
2 084,082 
2,168,241 
807,515 
900,000 
778,630 
821,200 
692,850 
242,308 
618,460 
178,330 
140,400 
100,600 
237,900 
172,300 
56,500 
126,150 
177,252 


65,400 
31,500 
47,600 


63,600 
17,400 
39,800 
56,450 


10,050 
34,000 
367,330 


$32,965,685 





Listings 
Year to Date May, 1958 May, 1957 
9,949 2,233 1,598 
4,493 986 885 
5,812 1,212 889 
1,207 293 197 
2,397 485 364 
1,594 314 412 
1,750 396 535 
1,084 238 163 
2,033 435 274 
1,804 342 259 
803 158 164 
927 209 169 
482 104 102 
206 48 71 
191 53 32 
254 60 42 
132 24 29 
290 72 80 
178 49 41 
281 102 32 
143 31 39 
147 26 42 
8! 42 
168 37 21 
44 13 12 
86 20 13 
55 13 
83 21 15 
103 19 17 
54 15 15 
83 21 
88 5 
30 6 8 
89 19 6 
347 83 81 
38,162 8,184 6,849 





Listings Sold 
Year to Date’ May, 1958 May, 1957 

3,233 807 605 
1,587 390 445 
1,448 297 350 
342 79 64 
692 152 133 
517 135 145 
709 191 200 
432 112 70 
428 92 90 
435 99 95 
321 80 74 
386 96 77 
169 4l 29 
55 15 36 
79 22 17 
81 19 16 
39 iI 4 
72 21 25 
75 27 10 
60 23 6 
36 10 8 
38 a 17 

25 1 
31 7 6 
15 2 3 
13 5 5 

15 5 
15 2 6 
17 3 3 
i 4 

23 3 

? 3 
8 | I 
7 3 4 
194 37 36 
11,902 2,805 2,607 


Population 


Thousands 


1,400 
260 
650 

1,600 
300 
220 
390 
101 
223 

32 
74 
115 
70 


45 
15 
15 

157 
13 

40 
50 
75 
45 
15 
48 
55 
35 
30 
40 
15 


12 
36 





~ 


CANADIAN REALTOR—JULY, 1958 








ELECT OFFICERS 


Elect Officers 


Gordon D. Hepditch, county asses- 


sor for Ontario County was elected 
president of the Toronto chapter of 
the Society of Residential Appraisers. 
T. Stewart Ripley, manager of the 
mortgage and real estate department 
of the Montreal Trust Co. is first 
vice-president. Second vice-president 
is Arthur K. Leitch, vice-president of 
Monarch Mortgage and Investments 
Ltd. 

Directors include: Walter Gilliland, 
Robert A. Davis, Donald M. Haines, 
Kenneth Bonner, Vic Robb, Al. H. 
Smith, Robert Dye, Murray S. Lowe 
and Robert S. Shearer. 


LONDON 


The London Board has made pro- 
vision for a city official to become an 
honorary member of the Board. The 
Board was successful in having the 
City of London turn over their prop- 
erty sales to the Co-Op on a six 
month’s trial basis. This was accomp- 
lished by a lot of hard work and effort 
on the part of the City Negotiations 
Committee of the Board, who now 
feel that they have at least reached 
a part of their goal to have board 
members handle real estate sales on 
behalf of the city. 


First Success Clinic 

London recently completed a three- 
day success clinic held at Queen’s 
Park, London. The agenda covered 
all phases of Real Estate Operation 
and was considered by all as a huge 
success. Others Boards could no doubt 
benefit similarly by requesting the 
London Board for a copy of the 
program. 


Salesmens’ Division 

Executive of the Salesmens’ Divi- 
sion of London Real Estate Board is 
as follows: Tom Hendry, president; 
J. McNamara, vice-president; L. 
Davison, recording secretary; Edith 
Smale, G. Rowell, and D. W. Evans, 
directors. 


Real Estate 
Boards 





Association of 


Peterborough Realtors Breakfast Together 


Executive Committee: 


F. N. McFarlane, Ottawa, President. 
C. W. Rogers, Toronto, Vice-President. 


Regional Directors: 

A. Sinnott, London; A. Hawreliak, St. 
Catharines; J. Roberts, Port Credit; 
F. J. Dawson, Sault Ste. Marie; R. 
Thompson, Peterborough. 


Executive Directors: 


P. H. McKeown, Ottawa; Sam Camp- 
bell, Hamilton; P. J. Harvey, Brant- 
ford. 


Past President: 


P. A. Seagrove, Hamilton. 
Secretary-Treasurer: H. W. Follows. 


The Breakfast Club of Peterborough Realtors and salesmen meets weekly to discuss new listings, 
and ways and means of promoting real estate business. Each member thus has an opportunity 
to detail any special phase of a listing he is introducing to others at the meeting. 


WINDSOR 
RECEIVES PLAUDITS 

Mr. Ivan W. Thrasher, President 
of the Windsor Board recently re- 
ceived a letter of compliment, from 
Michigan Real Estate Association 
“for having successfully culminated 
a series of educational meetings on 
behalf of sales personnel.” 

The Windsor Real Estate trainees, 
on the other hand feel that Michigan 
are to be complimented for the fine 
way they were treated during a recent 
visit to Detroit, where they received 
an address from Mr. Gordon John- 
stone, a Realtor in that city. Appar- 
ently the Canadian group left the 
meeting, thoroughly inspired by the 
terrific Public Relations offered them 
by the Americans. 


* * * 


WELLAND HOLDS ONE DAY 


SALES CONFERENCE 
The Welland Board, realizing the 


importance of thorough sales train- 
ing for those entering the profession, 
recently held a meeting at the Rose 
Villa Inn, to discuss the course and, 
to set up panels to deal with the 
various phases of ethical Real estate 
operations. Andrew Hawreliak, the 
regional director, along with Donald 
Alsop and Carl Beccario addressed 
the conference. 


* * * 


BRAMPTON 
REAL ESTATE BOARD 
OAREB vice-president C. W. Rog- 


ers addressed the Brampton Real 
Estate Board’s bankers’ and lawyers’ 
night, last month. Mr. Rogers told 
the guests (who included local law- 
yers and bankers, as well as delega- 
tions from Orillia, Midland and 
Orangeville Boards) that the need for 
“Formal education as being that it 
“was becoming increasingly impor- 
tant, for a realtor to have formal edu- 
cation in order to properly execute 
his work.” 


EVERYBODY 
reads the 


Spectator 


There are more Spectators sold 
in Hamilton DAILY than there 


are homes in the city. 


FOR COMPLETE COVERAGE 
AND QUICK ADVERTISING 
RESULTS 


use 


SPECTATOR 
WANT ADS 


Serving one of Canada's fastest 
growing areas 
THE HAMILTON SPECTATOR 


Est. 1846 Hamilton, Ontario 













George Fowler Honoured 
with Life Membership 





Veteran Vancouver Realtor George L. Fowler of E. E. 
Rand & Fowler Ltd., pioneer Vancouver real estate firm, 
was presented with an Honorary Life Membership in 
the Board at the June meeting in the Astor Hotel. 
Making the presentation was Murray Bosley of Toronto, 
President of the Canadian Association of Real Estate 
Boards. 

Still hale at 84, Mr. Fowler has devoted his entire life 
to real estate. Born in New Brunswick in 1873, he came 
to Vancouver in 1888 and entered the business as office 
help with Rand Bros., a pioneer firm established in Vic- 
toria in 1883, and which later branched out to New West- 
minster, Prince Rupert and then Vancouver. He was 16 
at the time. 

Two of the three brothers later withdrew from the firm 
and Mr. E. E. Rand carried on the business under his own 
name. In 1913 he took Mr. Fowler into partnership and 
the firm was reorganized as E. E. Rand & Fowler Ltd., 
the name it still carries today after more than 45 years 
of service to Vancouver residents. 

Now semi-retired, Mr. Fowler was the firm’s nominee 
to the Vancouver Real Estate Board, and its predecessor, 
the Vancouver Real Estate Exchange, for many years, the 
firm having the Exchange in 1929. 


Demand for new Housing May Slip 
Economist Tells Real Estate Men 

VANCOUVER — The next five to 10 years should be 
a good time for Canada’s housebuilding industry to catch 
up on slum clearance — and on the need for: proper roads 
and services in some of the raw new outer fringe sub- 
urban areas. 
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Association of 


BRITISH COLUMBIA Real Estate 


Boards 


President: 
M. G. Klinkhamer, Cranbrook. 


Vice-Presidents: 


Mladin G. Zorkin, Nanaimo; Fred Philps, New 
Westminster. 


Past-Presidents: 
Col. H. R. Fullerton, Vancouver. 


Directors: 


George Brown, Harold Chivers, Charlie Brown 
and Fred Urquhart of Vancouver; Laurie Kirk 
and P. D. P. Holmes, Victoria; W. E. Ander- 
son, North Fraser; J. R. Harvey, Quesnel; 
G. F. Brown, Surrey; E. B. Cousins, Kootenay. 


Because, except for one fairly strong possibility, the 
demand for new housing may reach its peak this year 
and the tide may ebb for a decade. 

This is the opinion of a prominent University of B.C. 
economist and member of the Gordon Commission on 
economic prospects — Dr. Tony Scott. 


15 Directors Elected to B.C. 
Institute of Real Estate Agents 


Announcement was made in Vancouver Thursday of the 
result of recent balloting for Directors to represent B.C.’s 
1,250 licensed real estate agents in the B.C. Institute of 
Real Estate Agents. More than 650 of the eligible agents 
cast their ballots in the closely contested election. 

Representation to the Institute is on a county basis, with 
proportional representation based on the number of active 
licensed agents in each county. 

The counties were split into seven districts, the largest 
of which, the County of Vancouver, elected six directors. 
Elected were Charlie Brown, Herbert R. Fullerton, Gordon 
H. MacKenzie, Harold G. McRae, Robert A. Pound and 
Fred B. Urquhart. Fourteen agents had been nominated 
for the six seats. 

Only man elected to the Institute by acclamation was 
Maurice G. Klinkhamer of Cranbrook, president of the 
B.C. Association of Real Estate Boards, representing the 
County of Kootenay. 

In District 2, County of Victoria, Brig. F. N. Cabeldu 
and L. M. Corke won in a three-way contest. 

In District 3, County of Nanaimo, H. J. W. Evans of 
Nanaimo was elected. 

Three successful candidates of the nine contesting Dis- 
trict 4, County of Westminster, were George F. Brown of 
Surry, Fred M. Philps of New Westminster and H. L. W. 
Tupper of New Westminster. 

Edward B. Cousins of Vernon won out over one other 
nominee to represent District 6, County of Yale. 

District 7, comprising the Counties of Cariboo and 
Prince Rupert, will be represented by John R. Harvey of 
Quesnel. The Institute will elect its own chairman at its 
first meeting, the date of which has not yet been set. 


The election, in which agents in each district noted only 
for the nominee in that district, was held under the aus- 
pices of the B.C. Association of Real Estate Boards. 


Real Estate Tax Urged 


Mr. Dave Chapman President of the Automotive Trans- 
port Assoc. of B.C. urged the Royal Commission (on Road 
Users Charges) to Tax Suburban Real Estate owners for 
non-aecess highways to suburban developments. He said 
“When highways are built into these areas, values will 
boom, so, the land owner should pay part of the construc- 
tion costs.” 








COAST-TO-COAST 


LETHBRIDGE 

The Lethbridge Real Estate Board 
Co-Op Ltd., advise that they have 
opened up a new office at 104 British 
Canadian Trust Building, at the 
corner of 7th Street and 3rd Avenue 
South. : 
MEDICINE HAT 
FORMS BOARD 

Ben Stone was elected president of 
the newly-formed Medicine Hat Real 
Estate Board at the group’s organiza- 
tional meeting recently in the Assini- 
boia Hotel. 

Harold 
president and Ryan V. 
tary-treasurer. Directors are Bill 
Lees, Jack Bell, Lloyd Daniel, Bill 
Armstrong, Lawrence Dakin, Chuck 
Howe, Paul Stober and Ray Meurin. 

Function of the new Board, said 
Mr. Stone, is to permit realtors and 


Manz was named vice- 


Jones secre- 


real estate salesmen to pool their 
experience and information with other 
members, and to conduct a_ planned 
program of business education. 


The new organization, he added 


will involve a strict code of business 
ethics, the proper appraisal of prop- 
erty to prevent over-pricing, and the 
creation of public confidence in the 
real estate business. 


LOCATIONS 
WANTED 


Metropolitan Stores, Limi- 
ted, Coast to Coast Variety 
Stores, are interested in 
locations. Top traffic areas 
50’ to 75’ frontage. 


Also larger shopping 


centres. 


Metropolitan Stores Ltd. 
Real Estate Department 


London, Ontario 
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WE DOFF OUR CAPS TO 
CALGARY BOARD 


Ever since the first rodeo, then 
latterly the Grey Cup spectacle, we 
have been convinced that Calgary can 
take a back seat to no one in the Field 
of effective Public Relations. Today 
the Realtor received a bulky package. 
It contained a well-bound but inex- 
pensive booklet on C.R.E.B. code of 
ethics, fees, constitution, etc. We also 
received a bound copy of their real 
estate training course. Last, but not 
least a map of Calgary. The last 
issued by the Calgary Real Estate 
Board entitled “You will love — living 
in Calgary.” 

Calgary also sent a page proof of 
a full page ad which ran April 15th 
in the Calgary Herald. This writer, 
being an ex-Advertising Manager can 
but admire Calgary’s Ad campaign 
and Public Relations program. 


QUEBEC COURSE SUGGESTED 

A suggestion that real estate deal- 
ers in Quebec should set up an organi- 
zation to give evening lectures to 
young men entering the business was 
made at a luncheon meeting of the 
Real Estate Association in the Cha- 
teau Frontenac recently. 

John Townend, of  Bergerville 
Estates Ltd. made the suggestion in 
connection with a bill being drawn 
up by members for the next session 
of parliament to get their organ‘za- 
tion recognized on a par with other 
professions throughout the province. 

Speaking on the topic “real estate 
other than residential,” Mr. Town- 
end said that five 
be distinguished among prospective 
buyers. In the first of these were 
individual investors, operators, specu- 


classes could 


lators or private syndicates. 
“There is no better protection 
against inflation or depression than 
commercial real estate on long leases 
to well financed and managed cor- 
porations,” Mr. Townend said, and 
advised agents to be sure to tell pros- 
pects what benefits they could reason- 
ably expect from their investment. 


Other groups, Mr. Townend said, 
included individual owners or estates, 
large business organizations who use 
part or all of a building, governments 
and/or public utilities and religious 
institutions, and manufacturing con- 
cerns. 





NEW EDITOR 





W. J. (WES) MITCHELL 
Mr. Mitchell, the new Editor of the 


Canadian Realtor, brings with him 
inquiring spirit that 
makes a good news analyst. He is an 
ex-Ad and Promotion manager, hav- 
ing been associated with newspapers 
both in Ontario and B.C. Other duties 
will include Public Relations Officer 
and assistant Secretary of the Associ- 
ations. 


the restless, 


JUNIOR 
EXECUTIVE 
POSITION 


AVAILABLE 


FOR YOUNG MAN WITH 
REAL ESTATE AND 
PROPERTY MANAGEMENT 
EXPERIENCE 


A position at the Head Office of a 
national company is available for 
a man up to 35, to assist Manager 
of Property Department. The man 
we are looking for is already suit- 
ably employed, but is looking for 
better opportunities. 


Qualifications should include a 
broad background in Real Estate 
and Property Management, pleas- 
ing personality and preferably 
University education. 

Must be prepared to locate in 
Winnipeg. Attractive starting 
salary. 

State age, marital status, experi- 
ence, present salary and include 
snapshot when writing to: 


CANADIAN REALTOR 
Box 983 
109 Merton Street, Toronto 











Winnipeg Has Its 
Ups and Downs 

Andy Antenbring, a President and 
Engineer recently addressed a _ lun- 
cheon meeting of Real Estate Sales- 
men, at the Paddock in Winnipeg. 

He said that Winnipeg is sitting 
smack on an ancient sea bed of clay 
50 feet deep which extends as far 
west as Regina. 

So Winnipeg is a tough place to 
build your dream house, particularly 
large or rambling ranch-type homes. 
Shifting joists, walls and footings re- 
sult in cracks and unevenness. “There 
is no cheap, easy way to‘build a base- 
ment floor that won’t crack.” 

Clay under our feet is composed of 
microscopic particles that take on a 
film of moisture. This causes the par- 
ticles to move apart or come together, 
much like an elastic band. 

“Tremendous swelling exerting up 
to 6,000 pounds per square inch takes 
place,” he stated, “and is capable of 
lifting a house inches above where it 
was built”. 

Method Developed 


What can be done? A method was 
developed in the thirties in which 
steel bands were put on the house, 
from top to bottom. This tends to 
hold the homestead together. It now 
rises like a box 
sections. 


rather than in 


Swelling is not apparent the first 
year a house is built because joists 
and beams shrink to offset the moving 
clay. But in the second year things 
start to bind and crack. 

This tapers off after about four 
years and then there is only the sea- 
sonal change, said Mr. Antenbring, 
of about one eighth of an inch. 

The problem with larger, rambling 
homes is that they cannot be held to- 
gether as a unit. One section moves 
faster than another. This problem is 
being studied. 

So if you can invent a solid ending 
to this moving story you’ll make a lot 
of money, according to Mr. Anten- 
bring. 


Blane, Fullerton 
& White 


LIMITED 


Realtors, Financial Agents 
Insurance Managers 


Business established 1926 


517 Hamilton St., Vancouver, B.C. 
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Your P.R. continued from page 13 


Lets assume the client asks for a 
specific salesman. The _ receptionist 
says “Just one moment please, I shall 
connect you with him.” If she has 
difficulty in getting the two together, 
she should explain this immediately to 
the client. The client should never be 
permitted to hang up unsatisfied. If 
the salesman is out, the girl makes 
sure the client is given some satis- 
faction, i.e., “May I have Mr. Smith 
call you when he arrives? “Could I 
arrange for someone else to help 
you?” 


Good Listening 


A good listener is like a dry sponge, 
thoroughly able to soak up everything 
uttered by the client. He is diplo- 
matic, and shows exceeding patience 
while listening. If he listens well, he 
can sincerely say: “I think I under- 
stand your requirements, Mr. Jones.” 

If you are a good listener, you are 
painting a courteous picture of your 
self, that will impress. 

A big business executive once was 
complimented on the type of recep- 
tionists that he hired. He was asked 
how he managed to get this excellent 
help. 

He said that his firm, as with most 
businesses, had their telephone per- 
sonnel doing various types of work, 
which filled in time between calls. He 
stated that his firm however, deviated 
from the normal practice of hiring 
girls. He did not insist that the girl 
applicant be an efficient stenographer, 
accountant, book-keeper or clerk. His 
firm recognized these qualifications as 
of secondary interest. The type of 
girl his firm sought, and hired, may 
be less efficient in those things men- 
tioned, but would have a charming 
manner, lovely cultured voice, and 
latent desire to aid people. 

Our business, he said, depends a 
great deal upon customer relations. 
If a client is impressed with our re- 
ceptionist, he certainly is more apt to 
conduct business with us than with 
Joe Blow down the street, who has 
that waspish creature on the phone. 


To sum up: your business depends 
on this attitude. You could spend 
thousands of dollars on advertising, 
and lose much of the benefits by poor 
phone work. Kindness, patience and 
courtesy on the phone costs nothing, 
but is of immeasurable value. Start 
your staff on the proper uses of the 
phone. It’s worth real 
dollars to you. 


prestige — 


eal Humour 


Before and After College 
Six years old: 
Twinkle, twinkle, 
Little star; 
How I wonder where you are? 
Up above the world so high 
Like a diamond in the sky. 
25 years old: 
Scintilate, scintilate 
globule vivivic 
Fain would I question 
your reason specific ; 
Suspended on high 
in the ether capacious, 
somewhat resembling 
a gem carbonaceous. 


in a Boston paper 
Mr. R. P. Jones has joined the staff 


of our local zoo and will be in charge 
of Public relations and reptiles. 


A Realtor was on the Eastbound 
Canadian, out of Vancouver, when he 
was paged by a porter, who had a 
telegram. The contents of which sug- 
gested that he could close a big deal 
in the Okanagan if he wished to stop 
off at Kamloops and journey down the 
valley by another train. The Realtor 
asked the porter when the Canadian 
would arrive in Kamloops. He was 
told 5.15 a.m. He said to the porter 
“Look ...I have to get off at Kam- 
loops and, as I’m a very heavy sleeper, 
you ‘must go to any means to wake 
me up.” The porter assured the 
realtor that he would, whereupon the 
chap tipped the porter five bucks. 

Next morning the realtor woke at 
10 a.m. just as the train pulled into 
Rogers. He jumped out of bed, dressed 
and tore off the train. As he stepped 
off he spotted the porter who was 
standing at the steps very much hors 
de combat. He tore a strip off the 
hapless porter, threatening to have 
him fired for not putting him off at 
Kamloops. 

Another porter witnessed this tir- 
ade and he said “Boy, that man sure 
gave you the works, hey boy?” 

“You think he gave me the works? 
Just look what I got for throwing 
the wrong man off the 
Kamloops!” 


train at 


Our apologies 

We are usually crying for material 
from the various Boards across 
Canada, but, as this issue contains a 
great deal of C.A.R.E.B. Conference 
material, we have been prompted, re- 
luctantly, to drop some material of 
interest regionally. 
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Wot? No Men? 


... Triangle Realty Ltd., Vancouver's 
first all-woman real estate firm, has 
been admitted to membership in the 
Vancouver Real Estate Board. The 
three partners have added three sales- 
women, so it’s a “double triangle” say 
partners Mrs. Marianne Linnell, Mrs. 
Edith Woodsworth and Mrs. Jose- 
phine Ashdown... 


Build in a Day 


, a two room aluminum house, 
10 x 20 feet which comes in a desk 
size crate, and can be erected in a 
day has arrived on the Canadian 
market. Selling for $1,500. Designed 
to replace shanties, grass huts and 
tents in remote corners of the world, 
the house will be sold as a summer 
cottage in Canada. It is made in 
England, though the original design 
was developed in Kingston by the 
Aluminum Co. of Canada 


New Offices for H. S. Kent 

. occupying new premises in down- 

town Calgary is the real estate firm 

of H. S. Kent and Associates. New 

office has individual desks and phones 

for each salesman, is conveniently 
located next to Simpson Sears 


Veteran Realtor Passes 
... Veteran Hamilton realtor J. Kent 
Hamilton died at his Hamilton home 
last month. Mr. Hamilton has spent 
55 of his 72 years in real estate in the 
city, and will be remembered by 
Hamilton realtors for his service as 
treasurer of the Hamilton Real 
Estate Board and chairman of the 
board’s grievance committee 


F. P. Real Estate Series 
.. . Good reading for those interested 
in real estate is contained in the 
series of articles currently being pub- 
lished in the Financial Post. First in 
the series (May 10) discussed real 
estate in Edmonton, and was written 
by S. M. Beckhuson. Perey Walton 
wrote the article on real estate in 
Hamilton in the May 17th issue... 


Boost for Canadian Convention 


. . Toronto realtors plan on giving 
the city a big boost at this year’s San 
Francisco convention of the National 
Association of Real Estate Boards... 
they’ll set up a booth and spread the 
good word about Toronto —site of 
the 1959 NAREB convention .. . 
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PERSON TO PERSON 


Spaghetti, Chow Mein 
and Braunschweiger 


... A cosmopolitan centre in Toronto 
is envisaged by Realtor Magnus Paul- 
son. He settling ethnic 
groups together and establishing an 
Italian Village, a Chinese Village, a 
German Village, and so on, each 
around a central square and featur- 
ing stores and restaurants featuring 
native wares and menus... 


envisages 


Co-Op Down Under 


. outside of North America, only a 
few countries have anything ap- 
proaching our conception of Photo 
Co-Op. One of these is Germany, 
where co-ops have been in operation 
for four or five years. In Australia, 
a co-op was formed in Melbourne 
three years ago, and is now doing 
$8,000,000 a year in co-op sales. Suc- 
cess was so notable, that other co-ops 
have been started in Perth, Sydney 
and Brisbane, and in Christchurch 
and Auckland in New Zealand ... 


Music soothes the 
frightened beast 


read recently where some Ameri- 
can has invented a gimmick for your 
car. It is a miniature tape recorder 
that plugs into the car radio. The 
tape plays a two-hour recording of 
music. 


Part of the scheme, is to provide 
gas stations with a variety of tapes. 
You buy one which you play as long 
as you wish, then exchange it, with a 
small fee for another. 

The inventor claims that it gives 
you good music, free from commer- 
cials. Not a bad idea for Real Estate 
salesmen who are driving clients on 
a house inspection tour. 


“Com mon ta my house, com mon, 
com mon...” 


Car acting sluggish? 


An automotive expert recently 
claimed that water poured into the 
carburetor of a running motor, would 
clean out most of the carbon and 
which reduce the 


resins, engine’s 


efficiency. 

Altho’ skeptic, we tried the experi- 
ment on our heap and found that it 
actually does clean the valves, pis- 
tons, etc. 





calendar 


15th Annual Conference, Canadian As- 
sociation of Real Estate Boards, Queen 
Elizabeth Hotel, Montreal, P.Q., Sep- 
tember 20-24 


1959 

If you're the long-range planning type, 
you may be interested to know, that next 
year, the National Association of Real 
Estate Boards of the United States will 
be holding its annual convention in 
Toronto, in November, 1959. 


Also on the books for 1959 is the 
OAREB conference, scheduled for March, 
in London, Ont., and the Canadian Asso- 
ciation Conference schedule! for Saska- 
toon, in October. 


Take the top off the carburetor air- 
cleaner. Place a funnel into the in- 
take. With one hand, rev up the 
motor; with the other pour about 
one quart of water into the funnel, 
very slowly. You can tell how much 
you should pour by the sound of the 
motor. After you have used the 
quart, rev up the motor to fast speéd. 


A dense smoke should pour from 
your exhaust. This is indicative of 
the amount of carbon released from 
your engine. Apparently the water 
creates a steam-chemical action which 
dissolves carbon slug. 


Try this experiment and gain an- 
other two or three miles to a gallon 
of gas, at the same time enjoy a 
quieter, smoother engine performance. 


Shoplifting Anyone? 
the Financial Post states that 
shoplifting has shown a slight in- 
crease during Canada’s mild recession 
began. With the advent of the new 
sack (balloon dress), store detectives 
must be frantic. 
This is one problem Realtors do not 
have to face. Anyone swiped a house 
lately? ... 


Ladies’ Convention 
Committee formed 
... Mr. Dave Keast, Chairman of the 
Ladies’ committee of the Montreal 
Real Estate Convention Planning 
Board has notified us that a Ladies’ 
program has been arranged. Tenta- 
tive plans call for a fashion show, 
trip into the Laurentians, and/or 
tour of the St. Lawrence Seaway. 
If we receive more news on this por- 
tion of the conference, we shall insert 
it in the August edition of the Realtor. 











REAL ESTATE 
DIRECTORY 





GENERAL 
REAL ESTATE 


@ CORNWALL, ONT. 
Dominic A. Battista, Realtor, 
634 Augustus St., 
Cornwall, (the Seaway City). 
@ NANAIMO, B.C. 
“On the blue Pacific” 
Nanaimo Realty Co. Ltd., 
Nanaimo Realty Block. 


@ SUMMERSIDE, P.E.I. 
“Summerside Realties” 
Box 298, Summerside, P.E.I. 


e@ BARRIE, ONT. 
Charles A. Rogers Realtor, 
Sterling Trusts Building, 
PArkway 6-6387. 

@ OTTAWA, ONT. 
P. Hubert McKeown, 
McKeown Realties Ltd., 
169 Somerset St. W., (CE. 2-4806). 


@ VANCOUVER, B.C. 
Len Korsch Realty Ltd., 
2331 Granville St. 

@ FORT WILLIAM, ONT. 
Willport Realty Limited, 
Fort William - Port Arthur. 


FOR REAL ESTATE 
SALE 


@ BRANDON, MAN. 
Hughes & Co. Ltd., 
125 - 10th Street. 
@ CALGARY, ALTA. 
Burn-Weber Agencies, 
218 Seventh Ave. W. 
@ EDMONTON, ALTA. 
Spencer & Grierson Ltd., 
10517 Jasper Avenue. 
@ NIAGARA FALLS, ONT. 
David D. MeMillan, Limited, 
1916 Main Street. 
@ OTTAWA, ONT. 
Charles A. Brownlee Limited, 
63 Sparks St.—CEntral 2-4203. 
@ PETERBOROUGH, ONT. 
Irwin Sargent and Lowes, 
441 Water Street. 
@ QUEBEC, QUE. 
Ross Brothers & Company Limited, 
P.O. Box 9 (Uppertown) 
LAfontaine 2-4091 
@ WINDSOR, ONT. 
Alex E. Hoffman, 
930 London St. West. 
@ CALGARY, ONT. 
Clair J. Cote Ltd., 
41 Hollinsworth Bldg. 
@ EDMONTON, ALTA. 
Weber Bros. Agencies Ltd., 
10013 - 101A Ave. 
@ OTTAWA, ONT. 
C. A. Fitzsimmons and Co. Ltd., 
Realtors, 197 Sparks Street, 
Ottawa, Ont., Phone CE. 6-7101. 





FOR INDUSTRIAL 
SITES AND PROPERTIES 


CALGARY, ALTA. 

Clair J. Cote Ltd., 

41 Hollinsworth Bldg. 
EDMONTON, ALTA. 
Melton Real Estate Ltd., 
10154 - 103rd Street., Phone 47221 
EDMONTON, ALTA. 
Don Reid Real Estate Co., 
11563 Jasper Avenue. 
FORT WILLIAM, ONT. 
G. R. Duncan & Co. Ltd., 
121 May Street. 
HALIFAX, N.S. 

Roy Limited, 

Roy Building. 

REGINA, SASK. 

W. Clarence Mahon, 

350 Western Trust Bldg. 
WINDSOR, ONT. 

Alex E. Hoffman, 

930 London St. West. 


EDMONTON, ALTA. 
Weber Bros. Agencies Ltd., 
10013 - 101A Ave. 


FOR IDEAL 
STORE LOCATIONS 


FORT WILLIAM, ONT. 
G. R. Duncan & Co. Ltd., 
121 May Street. 


FOR APPRAISALS 


CALGARY, ALTA. 

Ivan C. Robison & Company, 
703-5 Street West, 

Phone AMherst 63475. 
EDMONTON, ALTA. 

Weber Bros. Agencies Ltd., 
10013 - 101A Avenue. 


TORONTO, ONT. 

Chambers & Meredith Ltd., 

24 King Street West. 

ST. CATHARINES, ONT. 

Andy Hawreliak, Realtor, 
Dominion Building, MUtual 4-2324. 
OTTAWA, ONT. 

C. A. Fitzsimmons and Co. Ltd., 
Realtors, 197 Sparks Street, 
Ottawa, Ont., Phone CE. 6-7101. 


FOR SUMMER 
PROPERTIES 


@ MUSKOKA, ONT. 
Francis J. Day, 
Port Carling - Phone 84. 


FOR PROPERTY 
MANAGEMENT 


@ HALIFAX, NSS. 
Roy Limited, 
Roy Building. 

@ VANCOUVER, B.C. 
Blane, Fullerton & White Ltd., 
517 Hamilton Street. 

@ WINDSOR, ONT. 

U. G. Reaume Ltd., 
176 London St. W., 
802 Canada Trust Bldg. 

@ CALGARY, ALTA. 
Crown Trust Company, 
227 Eighth Avenue W. 





Rates for Professional Listings 


For six insertions 
For twelve insertions 


WESTERN CANADIAN 
APPRAISALS 


Arthur E. Jellis, M.A.I. 
ACCREDITED MEMBER: 


American Institute R.E.A. 
and 
Appraisal Institute of Canada 


MELTON REAL ESTATE LTD. 


Head Office, Edmonton, 10154 - 103rd St. 
Phone 47221 


Calgary, 534 - 8th Avenue West 
Phone AMhurst 6-2251 


$50.00 
$80.00 








Rates for Advertising 
in the Real Estate 


Directory: Per 

Issue 

2 lines — 12 issues $3.00 
2 lines — 6 issues $3.50 
2 lines — less than 6 issues $4.00 


_Additional lines 50 cents per issue. 
No charge for city and province lines. 


PROFESSIONAL 
LISTINGS 


HANKS & IRWIN 
ARCHITECTS 
2848 Bloor St. W., Toronto 
RO. 6-4155 


FOR THE BEST INFORMATION 
ON B.C. REAL ESTATE 


Office buildings, industrial and revenue pro- 
perties, homes, building lots and sub-division 
developments. 


Write, wire or phone 
BOULTBEE SWEET & CO. LTD. 
555 Howe St., Vancouver, B.C. MU. 1-7221 








“Give me a man who thireteth 
for knowledge and — 7 will show 


you a pillar of Soctety.” 


THE ROAD TO SUCCESS IS NOT EASY BUT —CAN BE VERY ENJOYABLE 


It is mever too late to learn. Why not start this year? 
Become a recognized authority on all phases of Canadian 


Real Estate. 


The C.I.R. Correspondence Course will give you enough 
knowledge to push you up the ladder of success. Inquire 
today! 


(see page 15 inside magazine) 
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